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Life insurance

Simplifying legacy planning
with Nationwide HeritageSM Single Premium Whole Life resources

Nationwide HeritageSM Single Premium Whole Life offers clients a quick and easy way to 
leverage assets not needed for retirement into a significantly larger legacy for their loved 
ones. The following resources are designed to help you through the process — from getting 
the conversation started with clients to putting the solution in place.
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Nationwide Heritage℠ Single Premium Whole Life

Help clients build a legacy 
Nationwide Heritage℠ Single Premium Whole Life offers your clients a quick and easy alternative to other 
investment options. It immediately maximizes excess funds, providing an income tax-free death benefit for 
their loved ones — all while maintaining control of their assets.

Our automated application and simplified underwriting make it easy for you and your clients to partner 
with a company you both know and trust. A decision is available instantly.

Category Details

Target market Individuals with excess funds who want an efficient option for passing 
wealth on to their loved ones

Issue ages 40 to 80, age last birthday

Underwriting classes Nontobacco Select, Tobacco Select

Death benefit Level

Death benefit guarantee No-lapse guarantee on the initial base specified amount less any loans taken

Refund of premium guarantee The contract will provide for a 100% refund of premium on surrender

Minimum premium amount $10,000

Maximum premium amounts 

Loans Policy loans will be available on the cash value with interest paid in advance.

Remember loans will reduce any death benefits payable, as well as cash value. If the 
contract were to lapse with a loan outstanding, the loan amount would be treated as a 
distribution and all or a portion may be subject to income tax.

Other features • Chronic Illness Benefit: Allow the insured to request a portion of the death benefit 
early if diagnosed with a permanent chronic illness

• Terminal Illness Benefit: Allow the insured to request a portion of the death benefit 
early if diagnosed with a terminal illness

• Owner-directed settlement options: Allow the insured to decide how and when the 
benefit is accessed by their beneficiary

How it works Learn how a single $25,000 payment can grow.

Ages Amount Ages Amount Ages Amount 

40 to 49 $60,000 60 to 64 $175,000 70 to 80 $225,000

50 to 59 $100,000 65 to 69 $200,000

Age
Immediate death 

benefit
Guaranteed cash value 

at age 80

Female nonsmoker 60  $61,120  $42,671 

Male nonsmoker 60  $55,434  $40,826 

Female nonsmoker 65  $52,749  $36,826 

Male nonsmoker 65  $48,016  $35,363 

Female nonsmoker 70  $45,801  $31,976 

Male nonsmoker 70  $42,210  $31,087 

Clients can 

significantly 
increase  
the amount 
available for death 
benefit purposes.

Please note that there is no incremental increase in the death benefit when the premium increases.

Nationwide Heritage product 
overview

Use this guide as a quick reference 
for the important details you and 
your client need to know about 
Nationwide Heritage. 
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NATIONWIDE LIFE AND ANNUITY INSURANCE COMPANY

Give them a gift 
they’ll cherish
with Nationwide Heritage℠ Single Premium Whole Life

Nationwide Heritage client guide

Share this guide with your clients to 
help explain the important details of, 
and uses for, Nationwide Heritage. 

Nationwide Heritage℠ Single Premium Whole Life   

Prequalifying your client
Before submitting an application, review the conditions that would disqualify a client.

If your client has been diagnosed or treated by a medial professional for any of the following conditions 
in the past 5 years, they’re ineligible for Nationwide Heritage℠ Singe Premium Whole Life:

• Amyotrophic lateral sclerosis (ALS)

• Parkinson’s disease

• Alzheimer’s disease

• Dementia

• Carotid or heart valve disease requiring surgical procedure

• Cirrhosis of the liver

• Heart failure or a condition requiring the use of a pacemaker or defibrillator

• Human immunodeficiency virus (HIV) or acquired immune deficiency syndrome (AIDS)

• Kidney disease requiring dialysis

• Leukemia or lymphoma

Nationwide Heritage℠ requires answering only 3 underwriting questions — learn more about the product 
and review these questions in the product overview.
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• Not a deposit • Not FDIC or NCUSIF insured • Not guaranteed by the institution • Not insured by any federal government agency • May lose value

This material is not a recommendation to buy or sell a financial product or to adopt an investment strategy. Investors should discuss their specific situation 
with their financial professional. 

Guarantees are subject to the claims-paying ability of the issuing insurer.

Be sure to choose a product that meets long-term life insurance needs, especially if personal situations change – for example, marriage, birth of a child 
or job promotion. Weigh the costs of the policy, and understand that life insurance has fees and charges that vary with sex, health, age and tobacco use. 
Riders that customize a policy to fit individual needs usually carry and additional charge.

Products are issued by Nationwide Life Insurance Company or Nationwide Life and Annuity Insurance Company, Columbus, Ohio.

Nationwide, the Nationwide N and Eagle and Nationwide Heritage are service marks of Nationwide Mutual Insurance Company. © 2024 Nationwide
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Nationwide Heritage 
prequalification guide

Find out if your clients qualify for 
Nationwide Heritage before they 
apply with this simple guide.

FOR INSURANCE PROFESSIONAL USE — NOT FOR DISTRIBUTION TO THE PUBLIC1
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NATIONWIDE LIFE AND ANNUITY INSURANCE COMPANY

Help your 
clients build  
a bigger legacy
with Nationwide Heritage℠ 
Single Premium Whole Life 

Nationwide Heritage  
product deck

Discover in-depth details of 
Nationwide Heritage, including 
a case study and the instant 
decision process, in this piece.

Nationwide is 
on your side.

Nationwide Heritage℠ | Submission guide

Simplify life for yourself  
and your clients
We make it quick and easy to turn your clients’ extra funds into a gift for their loved ones with Nationwide 
Heritage℠ Single Premium Whole Life. 

Our simple, integrated quote and application process offers an instant decision with no client interview or 
medical exam required.

1 Get  
started

• Log in to NationwideFinancial.com. 

• Click on the Life tab and select “Submit NW Heritage SPWL”  
under Forms.

2 Quote and  
application

• Enter the basic client information and premium to calculate a quick 
coverage quote. 

• Complete a streamlined application with limited underwriting 
questions. 

3 Instant  
decision

• The client will receive an email to e-sign.

• You’ll be notified once signatures are completed. 

• Sign and submit the application to receive an instant decision.

4 Payment  
and delivery 

• Make a 1-time payment via ACH1  by entering your client’s banking 
information digitally (no forms are required).

• The client will be notified to download their policy.

We’re here to help 
If you need additional assistance, please contact Life New Business for technical questions at  
1-866-678-LIFE (5433), option 2,  or the Solutions Center for product questions at 1-800-321-6064.

1 1035 exchanges will require additional processing.

Nationwide Heritage  
submission guidelines

Learn about the straightforward 
submission process available  
with Nationwide Heritage from  
this 1-pager.
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Nationwide Heritage℠ Single-Premium Whole Life | Rate guide

Simplified quotes  
with a single premium

Nationwide Heritage rate guide

Get the latest rates available on 
Nationwide Heritage.
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Enhancing the  
legacy you leave  
for your loved ones
Find out how Martha leveraged her CD to help create a greater legacy.

Martha is retired, financially secure and wants to leave a legacy for her 2 grandkids.  
She has set aside $25,000 for them in a certificate of deposit (CD), but she’s open  
to other ideas — if they’re not too risky — that can help increase what she leaves.

A simple solution helped her double her legacy
Martha’s financial professional helped her use the CD value to make one premium payment on a  
Nationwide Heritage℠ Single Premium Whole Life policy and double the money for her grandkids: 

From a $25,000 CD value To a $52,590 death benefit

This is a hypothetical example for illustrative purposes only. Actual results may vary. See the detailed assumptions for this scenario that follow.

Nationwide Heritage Single Premium Whole Life

The death benefit and cash 
value are guaranteed

She can get a full refund  
of premium at any time  
and can also access the 
funds for a chronic or 
terminal illness

It’s income tax free —  
for her now and for her 
grandkids later — and it can 
provide a better return than 
a typical CD

Nationwide Heritage case study

Use this client-facing case  
study to show clients how the 
Nationwide Heritage product  
could work for them.

Nationwide Heritage 
promotional video

Show clients the benefits 
of Nationwide Heritage 
with this video.
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We’re here to help
Contact your wholesaler if you have questions or want to learn more.
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Be sure to choose a product that meets long-term life insurance needs, especially if personal situations change — for example, marriage, birth of a child 
or job promotion. Weigh the costs of the policy, and understand that life insurance has fees and charges that vary with sex, health, age and tobacco use. 
Riders that customize a policy to fit individual needs usually carry an additional charge. 

All guarantees and benefits of the insurance policy are backed by the claims-paying ability of the issuing insurance company. They are not backed by 
the broker/dealer and/or the insurance agency selling the policy, nor by any of their affiliates, and none of them make any representations or guarantees 
regarding the claims-paying ability of the issuing insurance company. 

Products are issued by Nationwide Life Insurance Company or Nationwide Life and Annuity Insurance Company, Columbus, Ohio. 

Nationwide, the Nationwide N and Eagle and Nationwide Heritage are service marks of  Nationwide Mutual Insurance Company. © 2024 Nationwide
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